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TREND GRAPHS

ASIA-PACIFIC M&A DEAL SIZE BREAKDOWN
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A MERGERMARKET M&A REPORT ON

EUROPE

FOREIGN INVESTMENT IN THE ENERGY, MINING & UTILITIES IN EUROPE

LARGER EUROPEAN INBOUND DEAL SO FAR THIS YEAR WAS THE 53% STAKE ACQUISITION OF COMPANIA
ESPANOLA DE PETROLEOS BY THE UAE BASED INTERNATIONAL PETROLEUM INVESTMENT COMPANY, IN

A TRANSACTION VALUED €5.6BN. THE €28 PER SHARE OFFER VALUES THE LISTED SPANISH PETROLEUM
COMPANY, WHICH IS ALREADY 47% OWNED BY IPIC, AT €9.16BN. THE DEAL REFLECTS WHAT COULD BE THE
MAIN TREND IN THE REGION THIS YEAR: NON-EUROPEAN COMPANIES INVESTING IN THE EUROPEAN ENERGY,

MINING & UTILITIES SECTOR.

Since the beginning of the year, about €97.8bn has already
been invested in M&A transactions in Europe, which is a
20.5% increased compared to the last year figures. Energy,
Mining & Utilities itself accounted for 25.1% of this value.

In the same time, non-European investment in the European
territory increases 25.2% compare to the same period last
year, up to €30.9bn, and representing 31.6% of all European
M&A transaction value. The market share of the Energy,
Mining & Utilities in this foreign trend stands at 43.7%, for

a total cumulated value of €13.5bn, representing 13.8% all
European M&A value so far this year.

With disposals of companies such as Galp Group and Snam
Rete Gas by Italian ENI SpA for about €13bn and €4bn in
the pipeline of expected deals, and groups such as Petroleo
Brasileiro listed as potential bidder, the non-European
companies investing in the European Energy, Mining &
Utilities sector in on the track to become the fashionable
trend in 2011,

Yoplait

General Mills Inc, the listed US manufacturer and marketer
of branded consumer foods, is understood to have won the
hotly contested auction for the 50% in Yoplait France SAS,
the French dairy producer, sold by PAI Partners, the French
private equity firm.

The battle to acquire the number two yoghurt maker was
tremendous, with bidders including Swiss Nestle; Chinese
Bright Dairy & Food; Mexican Grupo Lala, French Groupe
Lactalis and Fromageries Bel, as well as numerous private
equity bidders.

The transaction, which values the French yoghurt at about
€1.6bn, is higher than expected and sharply above the €1.4bn
bid from dairy company Lactalis, which was rejected earlier
as being too low.

The complex ownership structure meant several interests
had to be taken into account: The remaining 50% stake is held
by Sodiaal, the French farmers’ co-operative. PAl had to find a
buyer that met the approval of Sodiaal, as the cooperative wil
retain a 30% shareholding in Yoplait. Not the least, the French
government kept a keen eye on proceedings. An earlier

effort by a US company to enter the French yogurt market,
when PepsiCo was eyeing Danone, prompted France to label

yoghurt a strategic asset.

PAIl had held Yoplait's stake for about nine years, after buying
into the yoghurt maker when its brand and sales were
faltering, at an estimated €1bn enterprise value. General
Mills" interest in the French company was stressed by the fact
that Yoplait held its US franchise. Yoplait, stirred into action by
the low level of royalties the business generated, had sought
to renegotiate the contract, sparking a legal battle.

The deal has not been inked yet, so it is not clear whether
or not General Mills will also buy out its licence as part of
the deal.
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TOP DEALS & EXPECTED DEALS

TOP 10 EUROPEAN ANNOUNCED DEALS OF THE MONTH (FEB-11)
Seller company m Bid premia | Deal value

Announced | Bidder company Target company

25-Feb-11  Criteria CaixaCorp, S.A.  la Caixa (banking
business)

16-Feb-11 International Petroleum Compania Espanola de
Investment Company Petroleos, S.A. (52.94%
stake)

07-Feb-11  Banco Santander, S.A.  Bank Zachodni WBK SA
(BZ WBK)

24-Feb-11  Allied Irish Banks Plc Anglo Irish Bank
Corporation
(International) PLC;
and Anglo Irish Bank
Corporation Limited
(deposits in Ireland
and UK)

22-Feb-11  VTB Bank OAO OAO Bank of Moscow
(46.48% stake); and OAQ

Capital Insurance Group
(25.00% stake)

13-Feb-11  General Electric John Wood Group plc
Company (well support division)
16-Feb-11  Clariant AG Sued-Chemie AG

(96.40% stake)

18-Feb-11  Anglo American/ Tarmac Limited;
Lafarge Joint Venture Lafarge Cement
UK; and Lafarge SA
(Aggregates and
Concrete UK division)
21-Feb-11  Diageo Plc Mey Icki Sanayii ve
Tic AS
25-Feb-11  EQT Partners AB Dometic International
AB
Based on announced deals, including lapsed and withdrawn bids

Based on dominant geography of target company being Europe
Data correct as of 17-Mar-11

Target dominated
sector

Financial Services

Energy, Mining &
Utilities

Financial Services

Financial Services

Financial Services

Energy, Mining &
Utilities
Industrials &
Chemicals

Construction

Consumer

Consumer

la Caixa

Total S.A.

Allied Irish Banks Plc

Anglo Irish Bank
Corporation Limited

The Moscow City
Government

John Wood Group Plc 2.9

One Equity Partners 1.6
LLC; and Sued

Chemie family (Private
individuals)

Lafarge S.A.; and 1.8
Anglo American Plc

TPG Capital, L.P.; and 4.1
Actera Group

DHAB I S.A. 1.5

16.7

10.5

9.1

P/E 1-day (€m)
before
9,471

22.8% 5,634

5.5% 4,290

3,500

2,590

2,066

-3.2% 1,948

1,935

1,539

1,363
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TOP DEALS & EXPECTED DEALS

PIPELINE OF EUROPEAN EXPECTED DEALS

Market

cap/est.
value (€m)

Comments

Target Potential bidder Financial adviser to bidder | Seller company
company company (B); target (T); seller (S)
Potential ~ Snam Rete  Utilities Eni SpA
stake Gas
acquisition
Potential ~ Galp Group  Energy Petroleo Brasileiro Eni SpA
stake sale SA
Expected  Fidearetail  Financial Credit Mutuel Arkea;  Morgan Stanley (V); KBC Group
deal insurance Services and Mercato KBC Securities NV (T)
business

Note: Expected deals based on confirmed announcements by companies involved

13,960

4,000

200

ENI SpA could decide to sell its listed
gas distribution subsidiary, Snam

Rete Gas, if a potential buyer would
receive the green light from the Italian
government and if the price was topped
up by a premium. With thi sale ENI
would go a long way to meet Italian and
EU energy regulatory requirements
towards unbundling and reforming of
the country’s energy sector and it would
also relieve its pressure to separate its
oil and gas businesses.

Eni SpA Chief Executive Paolo Scaroni
said its would want a premium for its
33.33% stake in liste Portuguese energy
group Galp. Eni has received interest
from many parties and was very close to
a deal with Brazil's Petrobras.

KBC Group is expecting to receive
around €200m for its Fidea retail
insurance business, a source close
to the sales process said. Fidea was
placed for sale initially as part of a
package that included KBC's Centea
retail banking business. This was
itself part of an EC-approved asset
divestment programme formed in
November 2009. The two businesses
were initially offered for sale together
with a target of €1bn.
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TREND GRAPHS

EUROPEAN M&A QUARTERLY TREND
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TREND GRAPHS

EUROPEAN M&A GEOGRAPHIC BREAKDOWN YTD 2011

VALUE
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TREND GRAPHS

EUROPEAN M&A DEAL SIZE BREAKDOWN
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A MERGERMARKET M&A REPORT ON

THE MIDDLE EAST

& AFRICA

THE MEA REGION HAS EXPERIENCED A LOT OF ACTIVITY IN THE LAST COUPLE OF MONTHS. EGYPT'S PREVIOUS
PRESIDENT MUBARACK WAS TOPPLED BY PUBLIC DEMONSTRATIONS AND, AFTER A SURGE IN ACTIVITY

IN LIBYA, IT SEEMS LIKE THE PRO-GADDAHFI ARMY IS GAINING THE UPPER HAND OVER THE PROTESTORS.
BAHRAIN, ONE OF THE KINGDOM OF SAUDI ARABIA'S STRONGEST ALLIES HAS IN THE LAST WEEK SEEN

AN INCREASE IN VIOLENCE AS THE PEOPLE PROTEST AGAINST THE CURRENT POLITICAL LEADERSHIP. AS

A CONSEQUENCE, ONE WOULD EXPECT THAT THE M&A ACTIVITY IN THE REGION WOULD BE HALTED TO A

MINIMUM, BUT THINGS ARE QUITE WHAT THEY SEEM.

It is fair to say that business has not been as usual in the MEA
region, however, there has been some recent developments
in the region’s capital markets. In the period going from 1-Jan
to 28-Feb of 2011, the region has seen a smaller quantity of
M&A transactions, however, in terms of the value of these
transactions, when compared to the same period last year
the region has seen an increase in the value being moved by
these fewer deals. In the period, there were 37 deals which
amounted to a total of US$8.33bn, compared to 52 deals
amounting to US$6.2bn in the same period in 2010. In 2011,
the most active sector for M&A transaction in the region was
Chemicals and Materials, while in 2010 the sector that saw
the most activities was the Leisure industry.

In 2011, we expect to see M&A deals in the MEA region

in the telecoms and Financial Services industries. An
example is the joint venture between Bahrain’s Batelco

the telecommunications company, and Kingdom Holding
Company, the Saudi Arabian investment holding company
that made an offer, which was duly accepted, to acquire a
25% stake in the Saudi Arabian operations of Kuwait based
Zain KSA for US$950m. Considering this transaction does
not fall through, it would paint an interesting picture for the

Middle Eastern telecom industry, as it may spark an offer from

the UAE operator Etisalat to buy a large stake in Zain worth
up to US$12bn. Another possible deal to keep an eye out is

between the Qatari Al Khalij Commercial Bank QSC and the
International Bank of Qatar.

2011 has been, so far, an interesting year in the MENA region;
not only due to the political changes that are occurring in the
region, but also because of energy prices. In a small space

of time since the disturbances in North Africa had begun, oil
prices had started to stabilize around the US$100 mark until
disaster struck Japan. The nuclear issues currently being
tackled by Japanese authorities has set the market betting
against nuclear energy, therefore pushing up prices for gas,
oil and coal. As such, with the current scenario of overvalued
energy assets as a consequence of the price hike of energy
commodities, we can expect to see fewer energy deals in the
MEA region in 2011 compared with previous years, until there
is a general stabilization of prices of energy commodities.
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TOP DEALS

TOP 10 MIDDLE EASTERN & AFRICAN ANNOUNCED DEALS OF THE MONTH (FEB-11)

Limited

Projects (Pty) Ltd

% Announced | Bidder company Target company Target dominated Seller company m Bid premia | Deal value
— before
m
m 14-Feb-11  Growthpoint Properties  V&A Waterfront Real Estate London & Regional 1,341
5 Ltd; and Public Holdings (Pty) Ltd Properties Ltd;
— Investment Corporation Istithmar World
(o] Ltd Capital
‘r>'| 19-Feb-11  Vitol Holding B.V.; and Royal Dutch Shell Energy, Mining & Royal Dutch Shell plc 1,000
0 Helios Investment plc (Downstream Utilities
O Partners LLP Businesses In Africal
> (80.00% stake)
15-Feb-11  Tiger Brands Limited Davita Trading Consumer Corvest 6 (Proprietary) 3.0 225
(Proprietary) Limited Limited; RZT Zelpy
4976 (Proprietary)
Limited; and David
Desilets (Private
Investor)
22-Feb-11  Elbit Systems Ltd Elisra Electronic Defence Elta Electronics 68
Systems Ltd. (30.00% Industries Ltd
stake)
08-Feb-11  Undisclosed bidder Hayovel Lines Ltd Business Services  Danya Cebus 54
(75.00% stake)
08-Feb-11  Northam Platinum Ltd ~ Mvelaphanda Energy, Mining & 0.1 0.3 7.4 -88.0% 46
Resources Limited Utilities
07-Feb-11  Hosken Consolidated KWV Holdings Limited ~ Consumer Zeder Investments 38
Investments Limited (33.90% stake) Limited; and
RootStock Capital
[Proprietary) Limited
10-Feb-11 DS Apex Holding Index Sal Ltd (55.00% Financial Services  Brack Capital Real n/a n/a 12
stake) Estate BV; and Uri
Ben Dov (Private
Investor)
14-Feb-11  Keaton Energy Leeuw Mining and Energy, Mining & JPI Leeuw and 10
Explorations Pty Ltd Utilities Associates (Pty)
(64.00% stake) Limited; and Anglo
American Zimele
Limited
08-Feb-11  Kentz Corporation RNE Engineering and Business Services 10

Based on announced deals, including lapsed and withdrawn bids Source: mergermark
Based on dominant geography of target being Middle East or Africa
Data correct as of 17-Mar-11
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TREND GRAPHS
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TREND GRAPHS

MIDDLE EASTERN & AFRICAN M&A GEOGRAPHIC BREAKDOWN YTD 2011

VALUE VOLUME
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TREND GRAPHS

MIDDLE EASTERN & AFRICAN M&A DEAL SIZE BREAKDOWN

VALUE

Percentage

100

90

80

70

60

50

40

30

20

I 12.5% I I 17.5% 14.5%
21.5%

12.2% 11.3% 10.3%
17.8% 19.1%

19.8%

12.1%

12.5% 13.3% 10.9%

% 1.3% 1.0% 0.9% 1.6% 1.5% 1.1%

2.0 3 .0 9 % .5% % 0.9%
2004 2005 2006 2007 2008 2009 2010 2011*

. <US$14.9m or undisclosed value

[ us$15m-US$100m
US$101m-US$250m
US$251m-US$500m

I >usssoim

VOLUME

100

3.4%
90 [

11.1%

80

Percentage

40

30

20

2004

8.6%

10.7%

2005

| 3.5% |
5.3% 4.6% o
6.0%
11.8% 13.7% 11.0%

14.0% 15.5% 8.1%

43.8%

2006 2007 2008 2009 2010 2011*

. <US$14.9m or undisclosed value

[ us$15m-US$100m
US$101m-US$250m
US$251m-US$500m

B >usssoim

Monthly M&A Insider

32



>
o)
o
c
_|
<
=
)
)
=
-
(@)
o
y)
ze
o
=
o
o
=z

ABOUT MERRILL CORPORATION

FOUNDED IN 1968 AND HEADQUARTERED IN ST. PAUL, MINNESOTA, MERRILL CORPORATION IS

A LEADING PROVIDER OF OUTSOURCED SOLUTIONS FOR COMPLEX BUSINESS COMMUNICATION
AND INFORMATION MANAGEMENT. MERRILL'S SERVICES INCLUDE DOCUMENT AND DATA
MANAGEMENT, LITIGATION SUPPORT, LANGUAGE TRANSLATION SERVICES, FULFILLMENT, IMAGING
AND PRINTING. MERRILL SERVES THE CORPORATE, LEGAL, FINANCIAL SERVICES, INSURANCE

AND REAL ESTATE MARKETS. WITH MORE THAN 5,000 PEOPLE IN OVER 40 DOMESTIC AND 22
INTERNATIONAL LOCATIONS, MERRILL EMPOWERS THE COMMUNICATIONS OF THE WORLD'S

LEADING ORGANIZATIONS.

Merrill Transaction and Compliance Services

Through a broad range of tools and services, Merrill
Corporation streamlines document composition, filing,
printing, distribution and electronic access to the transaction
and regulatory compliance activities of its clients engaged

in securities offerings, reorganizations, mergers and

acquisitions, SEC and other regulatory filings. As a registered,

third-party service provider offering public companies expert
EDGARIzation and XBRL filing services, Merrill professionals
can compose, edit, electronically file, manage and distribute
data in printed or electronic format.

Merrill Legal Solutions provide both on-demand and on-site
litigation support, information management and electronic
and print document management services for law firms,
corporate legal departments and professional services firms.

Examples of our expertise include the creation of searchable
litigation document repositories, management of electronic
data discovery and the delivery of real-time court reporting
and deposition videography services.

Merrill's Marketing and Communication Solutions supply
brand identity management, customer communication and
packaged direct marketing programs for sales professionals

in industries such as real estate, mutual funds and insurance.

Examples of our services include customizable corporate
identity materials, direct-mail marketing pieces and
promotional programs supported by web-based technologies.

Merrill's Translations Services provide a range of translation
options to help clients achieve the most efficient and cost
effective approach to their translation projects. Merrill Brink
offers extensive legal translation services for international
litigation, intellectual property, patents, contractual matters,
antitrust matters, mergers and acquisitions, arbitration

and more.

www.datasite.com

About Merrill DataSite®

Revolutionizing the due diligence process

Merrill DataSite is designed for rapid deployment and can be
up and running within two hours of a client’s need. Our team
can scan, upload and organize thousands of pages of content
from any source in 24 hours or less. Every aspect of the
process, from document scanning to VDR hosting and project
management is delivered by Merrill's multilingual team,
available around the clock worldwide.

With Merrill DataSite, all documents are captured and indexed
to an online database and because all rights are designated
by the client, security and control are guaranteed. Each user’s
ability to view, print or access source documents is set up

by the client administrator and can be changed at any time.
Merrill DataSite provides useful tools including full search,
viewer audit capability, Q&A, bulk uploads and detailed user
activity tracking that help clients maintain tighter control and
have greater insight into reviewer behavior.

Merrill DataSite® enhances transaction success

Merrill DataSite is the industry’s acknowledged leader. More
than 61,000 different private and public companies across the
globe have leveraged Merrill DataSite to increase the value of
the following types of transactions:

* Mergers, acquisitions and divestitures

e Private placement transactions

e Leveraged buyout transactions

e Bankruptcy and reorganization transactions

e Financial restructuring transactions

e Initial public offerings and dual-track processes
¢ Asset purchases and liquidations

e Post-merger integration
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ABOUT MERRILL DATASITE®

NOW SMARTER, FASTER, EASIER!
PLEASE VISIT OUR WEBSITE: WWW.DATASITE.COM

Merrill DataSite - built with the client in mind

Merrill DataSite was created to meet its clients’ needs and
built to their specifications. Since 2002 we have consistently
leveraged the experiences of our clients to add leading-edge
functionality to the available toolset. Merrill DataSite allows its
users and administrators to:

Examine documents immediately. Patented technology
ensures you never have to wait for a document to be
downloaded. Because the data resides on Merrill's servers, you
can simultaneously view an unlimited number of documents

in multiple windows without having to close out or save to your
“temp” file. When faced with hundreds of documents to review,
this feature saves significant time and expense.

Designate user permissions. Team administrators can control
which users will be able to view, print or download specific
documents, folders or projects - simply and quickly.

Search every word in every document. With large document
collections, sophisticated search features are key to finding
critical information and accelerating the due diligence process.
Merrill DataSite performs Optical Character Recognition (OCR]
on each and every letter in each and every document. Our
search capabilities allow users to search tens - if not hundreds
- of thousands of pages to find what's relevant to them. Merrill
DataSite's search capabilities ensure nothing is missed in any
of the posted documents - regardless of where they may be
organized within the index (e.g. find every instance of “contract”
and “termination” within 5 words of each other, etc.]. Search
results are returned much faster and are unlimited in terms of
document results and hits within a document.

Using wildcard, fuzzy, proximity, boosting, Boolean and
grouping modifiers, you can search and find exact matches and
near-matches, including misspelled words. Potential buyers
will enjoy increased confidence knowing they've received and
seen all materials and documents that are relevant to their
decision-making.

Protect confidential information. "View-only” documents
are neverdownloaded. Merrill DataSite, not the computer’s
browser, controls thecaching process providing unmatched
security levels. Unlike other VDRproviders, images are never
viewable on the PC’s cache after the conclusion of a session.

Track all activity accurately. Auditing and reporting tools
provide a verifiable account of each individual's time spent
viewing both documents and specific pages - information that
adds negotiating leverage.

Need to work remotely?

No problem. Whether you're working in Beijing or New York,
you can view your documents online without having to navigate
through internal firewalls and email restrictions that often
exist for outside company connections and which delay the due
diligence process.

Security is our highest priority

Merrill has been a trusted provider of secure information to
the financial and legal industries for more than 40 years. Our
employees execute letters of confidentiality and we are audited
annually (internal and third-party) to make certain our IT
infrastructure and processes remain sound. Merrill

DataSite was the first virtual data room to receive the 1SO
27001 certification for its comprehensive Information Security
Management System (ISMS).

The I1SO 27001 standard, developed by the International
Organization for Standards to establish international
requirements for information security and certification of ISMS,
is designed to ensure effective protection of information assets
in foreign markets, as well as across national and regional
boundaries.

The best tool in the industry

Merrill DataSite technology allows for the fastest conversion
of soft and hard copy documents to the electronic viewing
platform. As a result, designated administrators are able to
review documents the moment they are available.

Through secure, simultaneous access, full text search
capabilities and robust reporting tools, both archival and
transactional due diligence processes are streamlined. As a
result, Merrill DataSite gives you more insight and control, and
dramatically reduces transaction time and costs.

As a leading provider of VDR solutions worldwide, Merrill
DataSite has empowered nearly 2 million unique visitors to
perform electronic due diligence on thousands of transactions
totaling trillions of dollars in asset value.

Monthly M&A Insider

34



>
o]
o
c
_|
<
m
)
)
=
—
(@)
o
)
o)
o
=
=
o
=z

ABOUT MERRILL CORPORATION

EXECUTIVE MANAGEMENT

Ed Bifulk
President
Tel: +1 212 229 6563

Paul Hartzell
Senior Vice President
Tel: +1 212 367 5950

EXECUTIVE SALES

Chris Beckmann
Regional Director, Europe
Tel: +49 69 25617 110

Alex Gross
Regional Director, Europe
Tel: +49 69 7593 7148

Michael Hinchliffe
Regional Director, Europe
Tel: +44 20 7422 6100

Alvaro Ortega
Regional Director, Europe
Tel: +44 20 7422 6100

Merlin J. Piscitelli
Regional Director, Europe
Tel: +44 20 7422 6100

Jérome Pottier
Regional Director, France
Tel: +33 (0) 14006 1312

Colin Schopbach
Regional Director, Europe
Tel: +44 20 7422 6100

Anna Scott
Regional Director, Europe
Tel: +44 20 7422 6100

Hakema El-Hadad
Regional Director, Northern Africa
Tel: +33(0) 14006 1310

Shashank Jain
Representative, United Arab Emirates
Tel: +52 55 9171 2237

Vincent Lork
Regional Director, South Asia
Tel: +65 6248 4602

Ari Lee
Regional Director, Asia-Pacific
Tel: +852 9855 3758

Chris Robilliard

Regional Director, Australia &
New Zealand

Tel: +612 8667 3064

Manuel Bentosinos
Regional Director, Mexico
Tel: +52 55 9171 2237

Ana Paula Macéd Tavora de Castro
Regional Director, South America
Tel: +55 11 9908 0858

Will Brown
Regional Director, Canada
Tel: +1 514 877 5177

Hank Gregory
SVP, Western Canada & US
Tel: + 604 603 4360

Ryan MacMillan
Regional Director, Canada
Tel: +1 416 214 2448

Michael Kennedy
Regional Director, Boston
Tel: +1 207 829 4369

Ross Whittaker
Regional Director, New England
Tel: +1 617 266 0189

Forrest R. Doane
Regional Director, New York
Tel: +1 917 934 7341

Adam Kuritzky
Regional Director, New York
Tel: +1 917 934 7340

Shelle Martin
Regional Director, New York
Tel: +1 212 229 6613

John McElrone
Regional Director, New York
Tel: +1 212 229 6656

Matthew Mezzancello
Regional Director, New York
Tel: +1 917 934 7346

Steve Piccone
Vice President, New York
Tel: +1 212 229 6883

William Polese
Regional Director, New York
Tel: +1 212 229 6612

Paul Kleinkauf
Regional Director, Southeast
Tel: +1 404 602 3251

Anthony Crosby
Regional Director, Chicago
Tel: +1 312 674 6511

Mark Plaehn
Regional Director, Chicago
Tel: +1 312 674 6527

Kelly Weisenfels
Regional Director, Chicago
Tel: +1 312 674 6508

Scott Haugen
Regional Director, Minnesota
Tel: +1 651 632 4375

Brian Gilbreath
Regional Director, Omaha
Tel: +1 404 934 8085

Nicholas Renter
Regional Director, Dallas
Tel: +1 214 754 2100

Mark Tully
Regional Director, San Francisco
Tel: +1 415357 1400

Andrew Buonincontro
Regional Director, Palo Alto
Tel: +1 650 493 1400

Erik Sandie
Regional Director, Palo Alto
Tel: +1 650 493 1400

Dan Phelan
Regional Director, Los Angeles
Tel: +1 213 253 2139

Jay Loyola
Regional Director, Irvine
Tel: +1 949 622 0663
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